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#1
MAKE A “PLL MISS
LIST!”

There are several items you’ll probably
miss when you leave your house.
These items are normally excellent
marketing featured to promote to
potential buyers. Take time to make
note of the things you enjoy and will
miss when the sale is completed and
you’ve moved from your house. ltems
you appreciate are items someone
else will enjoy too!

#2
KNOW THE FACTS!

Most buyers will have questions
about taxes, lot size, utility costs and
other pertinent information about
your property. It’s always a good idea
to know the facts and to have this
information available for potential
consumers looking at your real estate.

| Take time to research this information

and have it readily available for buyers
and or real estate agents.

#3
RECENT REPAIRS.

Most borrowers need to know about
any recent updates or repairs or
additions you’ve made to your home.
For example, a new roof, furnace or
central air, hot water heater are all
important to note. If so, what was

the cost, when was it installed and
who did the work are all note worthy
features to have for buyers and agents
while selling your property. Any items
of repair or newly added during your
tenure should be listed on a separate
sheet if at all possible. It’s also a good
idea to furnish copies of paid receipts
if you choose on the items repaired or
installed with the property to validate
these costs. Sometimes placing this
information in a binder is a good idea
and marketing feature to show buyers
and agents.

#4
REPLACE LIGHT
BULBS.

Changing light bulbs to a higher
wattage can be an aid in brightening
rooms and giving a more spacious
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feel to your rooms. Always check the #7

light fixture and the maximum wattage HIRE A BUILDING

and do not add bulbs above the
recommended usage. You can also
add a drop of vanilla extract to bulbs
on lamps to aid in providing a fresh
smell to rooms if needed.

#5

REMOVE ANY
HEIRLOOMS OR
KEEPSAKES.

Many times sellers will want to keep
certain items that have sentimental
value to them such as a light fixture
or wall mirror that has been affixed
to the property. If you have an item
that you plan to replace so you can
keep then you should do so prior

to any showings. Once buyers visit
your property and begin making
offers to purchase on your property
it’s generally hard to negotiate these
items off of the offer to purchase.

#6

CLEAN THE GUTTERS
AND ADD EXTENSIONS
WHERE NEEDED.

You never know when your
property may be shown and if it’s a
day that is raining the last thing you
want to portray is a house where
the water is gushing over the
gutters and downspouts. Making
sure the gutters are cleaned and
extensions move the water away
from your foundation is always a
good idea for continued
maintenance of your home and
shows buyers your commitment to
caring for your home and keeping it
in tip top shape.

INSPECTION.

Let’s face it; you want to sell your
home. If so, it’s probably not a bad
idea to have a building inspector
look at your home and make a list of
repairs or items they feel need to be

fixed prior to marketing your property.

After all many homebuyers will have
a home inspection too so this type
of preinspection will help to get any
potential problems a future inspector
might have corrected in advance.
Many buyers will also get “cold” feet
if the inspection shows too many
needed repairs on their report. By
fixing these issues in advance you
can ward off these potential future
problems.

#8
DON’T APPEAR TO
ANXIOUS!

Many sellers will sometimes point out
too many facts or features about the
home and often sound too anxious or
the need to sell quickly. This attitude
can hurt you with your negotiating
with the buyers and often cost you
several thousands of dollars. You
might note that this is one reason
many sellers feel the need to hire

a real estate agent to help with the
negotiations with the buyers.

#9
HAVE YOUR HOUSE
APPRAISED.

It’s usually a good idea to hire an
independent appraiser when you’re

selling on your own. This way you’ll
know and feel certain that you are
getting top dollar for your home.
According to the National Association
of REALTORS® Profile of Buyers and
Sellers, 2006 Edition, most for-sale-
by-owners could have sold their
homes for more money if they had
been assisted by a real estate agent.

#10
CALL ME IF YOU HAVE
QUESTIONS.

If you do have any questions or
concerns that arise in the near future
please don’t hesitate to give me a
call. Although | am limited on what
advice or help | can provide under our
state real estate license law and rules
and regulations | will be glad to assist
on small or minor questions that are
permissible. If you decide to list your
home in the future, | would love to
help there too, just give me a call!
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